
FREE PASS

This pass grants you  
FREE admission to: 

The Work Truck Show® 2013 
(March 6–8) 

One concurrent NTEA 
Convention educational 
session of your choice 

See inside for registration form.

Visit NTEA.com for  
more information

MARCH 6–8, 2013
INDIANA CONVENTION CENTER

INDIANAPOLIS, IN

Educational programming begins March  5

DON’T MISS THE LARGEST  
WORK TRUCK EVENT  
IN NORTH AMERICA
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TICKET REQUIRED FOR ALL  
SPECIAL SESSIONS 

EVENTS & SESSIONS
SPECIAL

Opening Reception
Tuesday, March 5, 6:30PM–9:00PM 

YEN Leadership Workshop  
& Networking Reception:  
180° From Traditional Selling
Wednesday, March 6, 3:00PM–5:00PM

This highly interactive session will teach participants how to 
quickly determine which prospects they have a chance to win and 
which ones to ”disqualify.”

Implementing a Lean
Management System
Tuesday, March 5, 9:00AM–4:00PM

Most guidelines for implementing lean practices are missing one critical  
ingredient: a lean management system to sustain the journey. This workshop 
spells out the linkage between an organization’s culture and its management 
system, including performance measures and management, and management 
habits and routines.

Keynote Entertainer 
Jeff Foxworthy

PRESIDENT’S  
BREAKFAST 

SPONSORED BY:
President’s Breakfast & 
NTEA Annual Meeting
Thursday, March 7, 7:30AM–9:15AM

Booth 3139

Ticket required. 

Don’t miss the Opening Reception at the Lucas Oil Stadium, a state-of-the-art 
sports mecca featuring spectacular views of the Indianapolis skyline. This 
stadium is the venue for the 2015 NCAA Men’s Final Four, the 2011–2015 
Big Ten Football Championships, and many other world-class events.  
Take advantage of this 
opportunity to meet with fellow 
industry professionals, solidify 
business connections and 
forge new partnerships.

Ticket required.

Tuesday, March 5, 9:00AM–4:00PM

Designed for truck body and equipment salespeople, this session will teach 
participants how to perform specific tasks that relate to the sale. Beginning 
with how to qualify the customer’s ability to pay for goods received and  
continuing on to post-sale follow-up, this course will provide useful tools  
and help create good habits for salespeople.

Selling Skills for Truck Body
and Equipment Professionals

SPECIAL SESSION

SPECIAL SESSION

SPECIAL SESSION

MAMAMAMAMAMAMAMAAAAMARCRCRCRCRCRCRCRCRCRCHHHHHHHHH 6666666666–8888888888888888888888, 22222222222222200101010101010101013333333333

Booth 4139

Green Truck  
Ride-and-Drive
Wednesday, March 6, 12:00PM–4:30PM

Thursday, March 7, 12:00PM–4:30PM

SPONSORED BY:
Take the wheel or take a ride to experience 
cutting-edge hybrid technologies and 
energy-efficient vehicles.
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Schedule is subject to 
change. All events take place 
at the Indiana Convention 
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here noted. 
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plete Event Package or 
Conference & Trade Show
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required to attend  
educational sessions.
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A
dvance

01/22/13–02/18/13
Early Bird

 Through 01/21/13
O

n-site From
02/19/13

1.  Your registration category
 

1  
D

istributor A
ttendee

 
2 

Truck D
ealer A

ttendee
3

A
ttendee (all others)

 
4  

M
edia (m

ust subm
it  

 
  press credentials)

 
5  

Spouse

2.  Your job function
 

1  
O

w
ner/Pres/C

EO
 

2  
G

en M
gr/V

P
 

3  
Fleet M

gr/Truck Buyer
 

4  
Sales/M

arketing M
gr

 
5  

Financial/A
dm

inistrative M
gr

 
6  

Engineer/Q
uality M

gr
 

7  
Shop/Parts M

gr
 

8  
Buyer/Purchasing A

gent
 

9  
O

ther

3.  Your purchasing authority
 

1   
Final decision

 
2  

Recom
m

end
 

3  
Specify

 
4  

N
o role

R
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A
N
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R
M

A
TIO

N
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O

M
P
A
N

Y
 IN

FO
R
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A
TIO

N

W
O

R
K
 TR

U
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 SH
O

W
® 2

0
1
3
 REG

ISTRATIO
N
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RM

P
R
E
P
A
ID
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A
S
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Today’s D
ate

R
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A
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N
 O

P
TIO

N
S

Select Category  
Fill in Prices

$ $$ $

4.  Your attendance objective
 

(check all that apply)
 

1  
Find new

 suppliers  
 

   and product lines
 

2  
Industry training

 
3  

M
eet w

ith current  
 

   suppliers
 

4  
Find new

 custom
ers

 
5  

Find new
 distributors/ 

 
   dealers

 
6  

Research the truck 
 

 
   equipm

ent m
arket

 
7  

M
arket com

pany  
 

   products
 

8  
Interact w

ith  
 

   industry peers

5.  A
re you a first-tim

e attendee?
 

     
Yes       N

o

6. 
D

o you require any  
disability assistance?  
     

 Yes       N
o

9.  W
hich describes your truck  

fleet or m
arket? 

 
1   

A
gricultural

 
2  

C
onstruction

 
3  

D
elivery/C

artage
 

4  
G

overnm
ent/M

unicipal
 

5  
U

tility/Telecom
 

6  
O

ther F
L

E
E

T
 
R

E
G

I
S

T
R

A
N

T
S

 
O

N
L

Y

A
ddress  (30 C

H
A

RA
C

TERS M
A

X)
C

om
pany N

am
e  (30 C

H
A

RA
C

TERS M
A

X)

First N
am

e  (15 C
H

A
RA

C
TERS M

A
X) 

Last N
am

e  (15 C
H

A
RA

C
TERS M

A
X) 

7.  Check all types of trucks and/or  
trailers you purchase or distribute

 
1  

C
lass 1 (0

–6,000 lbs.)
 

2  
C

lass 2 (6,001–10,000 lbs.)
 

3  
C

lass 3 (10,001–14,000 lbs.)
 

4  
C

lass 4 (14,001–16,000 lbs.)
 

5  
C

lass 5 (16,001–19,500 lbs.)
 

6  
C

lass 6 (19,501–26,000 lbs.)
 

7 
C

lass 7 (26,001–33,000 lbs.)
 

8  
C

lass 8 (33,001 lbs.+)
 

9  
Truck Tractors 

 
10  

Trailers —
 Vocational/U

tility
 

11  
Trailers —

 O
ver-the-road 

C
O

M
P

A
N

Y
 
I
N

F
O

R
M

A
T

I
O

N

C
O

N
FER

EN
C
E &

 TR
A
D
E S

H
O

W
 P

A
C
K
A
G

E
Includes adm

ission to all three days of The W
ork Truck Show

, all conference sessions, and 
lunch W

ednesday–Thursday. D
oes not include Special Sessions, O

pening Reception, President’s  
Breakfast, YEN

 W
orkshop, Fleet M

anagem
ent Sym

posium
, or G

reen Truck Sum
m

it.

C
O

M
P
LETE EV

EN
T P

A
C
K
A
G

E
Includes adm

ission to all three days of The W
ork Truck Show

, all conference sessions, the 
O

pening Reception, President’s Breakfast, and lunch W
ednesday–Thursday. D

oes not include 
Special Sessions, YEN

 W
orkshop, Fleet M

anagem
ent Sym

posium
, or G

reen Truck Sum
m

it.

Phone 

Zip C
ode

C
ountry

State

Individual E-m
ail —

 for N
TEA

 use only. 
Fax 

C
ity  (15 C

H
A

RA
C

TERS M
A

X) 

C
O

M
P
A
N

Y
TY

P
E (required)

1 
Truck Equipm

ent 
D

istributor
2 

Fleet/Truck Buyer, 
C

om
m

ercial or 
G

overnm
ental

3 
Truck D

ealer
4 

C
hassis  

M
anufacturer

5 
Leasing  
C

om
pany 

6 
Truck Equipm

ent 
M

anufacturer/
Supplier

7 
M

anufacturer Rep
8 

Trade Publication
9 

Trade A
ssociation

10 
Business Service 
Provider

P
a
y
m

e
n
t M

e
th

o
d

 (Paym
ent is required w

ith registration)
     C

heck Enclosed        C
redit C

ard:   V
ISA

   M
asterC

ard    A
m

erican Express
(payable to N

TEA
)

(circle type)

N
am

e on C
ard 

                                                             Signature  

A
ccount # 

                                                                                    Exp. D
ate 

                                   C
IV

 #

8.  Your annual com
m

ercial truck  
and equipm

ent purchases
 

1  
Less than $250,000

 
2  

$250,001 to $500,000
 

3  
$500,001 to $1,000,000

 
4  

$1,000,001 to $5,000,000
 

5  
$5,000,001 to $10,000,000

 
6  

$10,000,001 to $20,000,000 
 

7  
$20,000,001 to $40,000,000

 
8 

$40,000,001 to $60,000,000
 

9 
$60,000,001 to $75,000,000

 
10 

G
reater than $75,000,000 

T
I

C
K

E
T

E
D

 
E

V
E

N
T

S

10.  W
hat is the average num

ber of  
com

m
ercial trucks in your fleet?

 
1  

Less than 10
 

2  
11 to 50

 
3 

51 to 100
 

4  
101 to 500

 
5  

501 to 1,000
 

6 
G

reater than 1,000

$

O
pening Reception (Tuesday, M

arch 5)
Included in C

om
plete Event Package (full and spouse registration).

$$ $$

Young Executives N
etw

ork Leadership W
orkshop &

 N
etw

orking Reception
(W

ednesday, M
arch 6) N

ot included in any package.

President's Breakfast &
 N

TEA
 A

nnual M
eeting (Thursday, M

arch 7) 
Included in C

om
plete Event Package.

 
$ 10 

$ 20 
   $ 30

M
em

ber &
 

N
onm

em
ber

G
R
EEN

 TR
U
C
K
 S

U
M

M
IT

 
$179 

$199 
    $219

$$

Sum
m

it Special Fee A
pplies for C

om
plete Event 

and C
onference &

 Trade Show
 Registrants  

Sum
m

it Fee for N
on-Package Registrants

(Tuesday, M
arch 5 &

 W
ednesday, M

arch 6)
N

ot included in any package. 
M

em
ber &

 N
onm

em
ber

 
$279 

$299 
   $319

M
em

ber &
 N

onm
em

ber

M
em

ber 
$229 

$269 
$299

N
onm

em
ber 

$259 
$299 

$329

M
em

ber 
$ 79 

$ 89 
$  99

N
onm

em
ber 

$ 89 
$ 99 

$109

M
em

ber 
$ 59 

$ 69 
$  89

N
onm

em
ber 

$ 79 
$ 89 

$109

M
em

ber 
$339 

$379 
$419

N
onm

em
ber 

$419 
$459 

$499

W
ould you authorize the N

TEA
 to share your e-m

ail address w
ith exhibiting com

panies that request it?   
Yes  

N
o
  B

y
 n

o
t ch

eck
in

g
 eith

er b
o
x

,y
o
u
 w

ill a
u
to

m
a
tica

lly
 d

eclin
e. 

FLEET M
A
N

A
G

EM
EN

T S
Y
M

P
O

S
IU

M
 P

A
C
K
A
G

E (Tuesday, M
arch 5 &

 W
ednesday,  

M
arch 6) Includes Fleet M

anagem
ent Sym

posium
, adm

ission to all three days of The W
ork Truck 

Show
, one additional days of conference sessions, and lunch W

ednesday–Thursday. D
oes not include 

Special Sessions, O
pening Reception, President’s Breakfast, YEN

 W
orkshop or G

reen Truck Sum
m

it.
$

TR
U
C
K
 EQ

U
IP

M
EN

T M
A
N

U
FA

C
TU

R
ER

/
S
U
P
P
LIER

 (N
O

N
-EX

H
IB

ITIN
G

) 
TR

A
D
E S

H
O

W
 O

N
LY

 Includes W
ork Truck Show

 adm
ission for one, tw

o or all three days.
$$

 
$349 

$389 
   $419

M
em

ber &
 

N
onm

em
ber

M
em

ber 
$  99 

$129 
$149

N
onm

em
ber 

$129 
$159 

$179

$$ $$

S
P
EC

IA
L S

ES
S
IO

N
: Im

plem
enting a Lean M

anagem
ent System

 
 (Tuesday, M

arch 5) N
ot included in any package.

S
P
EC

IA
L S

ES
S
IO

N
: Selling Skills for Truck Body and Equipm

ent Professionals 
 (Tuesday, M

arch 5) N
ot included in any package.

M
em

ber 
$   99 

$129 
$159

N
onm

em
ber 

$ 129 
$159 

$189

M
em

ber 
$   99 

$129 
$159

N
onm

em
ber 

$ 129 
$159 

$189

TR
A
D
E S

H
O

W
 O

N
LY

 —
 FR

EE A
D
M

IS
S
IO

N
 P

A
S
S

  
Includes W

ork Truck Show
 adm

ission for one, tw
o or all three days, and adm

ission to one concurrent N
TEA

 C
onvention educational session.

YO
U’RE INVITED AS O

UR G
UEST

Com
plim

ents of:

M
eyerD

istributing
-B

ooth
#3119


